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Retail, new energy key
growth triggers for RIL
RAM PRASAD SAHU
Mumbai,28April

B arring the upstream busi-
nessvertical,mostsegments
of Reliance Industries Ltd

(RIL), the country’s largest listed
company bymarket capitalisation,
performed in linewith,orbeatesti-
matesintheJanuary-Marchquarter
of2024-25(FY25).Thekeytakeaway
was the strong performance of the
retail vertical, which, coupled with
the digital business, powered the
3.1 per cent year-on-year (Y-o-Y)
growth in operating profit at the
consolidated level.

The consumer businesses were
thus able to offset the 10 per cent
operating profit decline in the oil-
to-chemical (O2C) segment. Given
therecovery inretail, therecent im-
provement in petrochemical (petc-
hem) margins, and the scale-up in
thenewenergybusiness,most bro-
kerages have a ‘buy’ rating on RIL.
Thestockwasthetopgaineramong
Sensex stocksonMonday, rising5.3
per centover its previous close.

In addition to the new energy
business, Systematix Research
believes that further rerating is
imminent.Triggers includedomes-
ticgrowthinthepetchembusiness,
tariff hikes and broadband expan-
sion in telecommunications (tele-
com),growthacrossretail’sphysical
andonline stores, and the listing of
the telecomand retail verticals.

While multiple triggers
expected, itwas the recovery in the
retailvertical thatcaughttheStreet’s
attention. After a slow start in the
first half of the year on account of
elections and the monsoon, there
wasbroad-basedgrowthacrosskey
segments in the secondhalf, led by
thefestivalseason,weddings,Maha
Kumbh, and an early summer.
Moreover, the net addition of
238 stores, taking the total store
count to 19,340, robust footfall gro-
wth, and strong traction in online
sales, also aided the retail top line.

The gains were also reflected at

theoperatingprofit level forthever-
tical, as the metric saw a 14.3 per
cent jumpovertheyear-agoquarter.
Inadditiontotop-linegrowth,what
aided profit, according to the com-
pany,was threequartersof sizeable
streamlining and rationalisation.
Margins for the retail segment
expanded by 25 basis points Y-o-Y
to 5.8 per cent and were much
higher thanStreet estimates.

Given the strong show, analysts
at Motilal Oswal Research, led by
Aditya Bansal, have raised their
2025-26 through 2026-27 (FY27)
revenue and operating profit esti-
matesfortheretail segmentby2per
cent each, andhavebuilt in annual
growth of 14-15 per cent in revenue
and operating profit over FY25-27.

Thetelecombusinesssawa2per
centgrowthinrevenueonasequen-
tial basis, with gains from the tariff
hike and normalisation of the sub-

scriberbaseoffsetbytwofewerdays
in the quarter. Net subscriber
additionswerehigherat6.1million,
withgrowthbothinthe5Guserbase
aswellas inthefixedwirelessaccess
user base.

While average revenue per user
wasup14percentY-o-Y, it rosemar-
ginally by 1 per cent quarter-on-
quarter to ~206.2, which was lower
than Street estimates. While, oper-
atingprofitwas 2per centhigher, it
missed estimates due to muted
revenues andhigher costs.

In the O2C business, operating
profitwasdown10percentoverthe
year-agoquarter, givenweak trans-
portation fuel cracks. On a sequen-
tial basis, there was an increase of
5 per cent on the back of modestly
higher realised margins, higher
marketing contributions driven by
increaseddomesticplacement,and
feedstockoptimisation,saysanalyst
Hemang Khanna of Nomura
Research. The upstream operating
profit was a disappointment, as it
dipped 8 per cent sequentially due
to lowerKGD6production.

HDFCSecuritieshasmaintained
its ‘add’ rating on RIL with a price
target of ~1,655 per share, on the
back of operating profit growth in
the digital business, driven by
improvement in average revenue
per user, subscriber additions, new
revenue streams, and a recovery in
O2Cmargins.

ConsumerbusinessesoffsetprofitdeclineinO2CsegmentinQ4
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Aviral post by aBengaluru-
based techprofessionalwho
received a 7.5 per cent salary
hikebut faced a 10per cent rent
hike resonatedwidely on social
media. Rents are climbing fas-
ter than salaries in severalma-
jor cities. A recentReuterspoll
of housing experts also indica-
ted that bothhouseprices and
rentalswere likely to outpace
consumer inflation this year.

What’sdrivingrentsupward
Risingpropertypricesarehaving
a spillover impact on rentals.
“Thecostofpropertyacquisition
is increasing with rising house
prices. This is leading to many
deferring the decision to purch-
ase property, and hence to an
increased demand for rental ho-
mes,”saysSanthoshKumar,vice-
chairman,AnarockGroup.

“Post-pandemic construc-
tiondelays amidpent-up
demandhave led to sharpprice
hikes over thepast three years,”

says PrasunKumar, chiefmar-
ketingofficer,Magicbricks.

Return-to-officemandates
haveput addedpressure on
rentalmarkets, especially in
techand startuphubs like
Bengaluru andHyderabad.

Thepandemic changed
housingpreferences,witha
shift towards largerhomes,
gatedcommunities, andbetter
amenities. “This shift has cre-
atedapremiumonqualityhou-
sing, especially in themid to

high-tier segments.Hence, lar-
ger rent increases arebeing seen
in this segment, compared to
standalonehouses,” saysSau-
rabhGarg, co-founder andchief
businessofficer,NoBroker.

Supply, on the other hand,
has lagged. “Delays innewproj-
ect deliveries, limited land
availability in prime areas, and
regulatory hurdles have con-
strained the addition of rental
inventory,” saysGarg.More-
over, the supply that is coming
in is skewed. “Themajority of
new supply is concentrated in
the premiumsegment,” says
SudhanshuMishra, principal
partner, Square Yards. Rental
housing is particularly scarce
near business districts and
easily commutable areas.

Howcantenantscope?
Longer leases: Tenants confi-
dent of staying long term
should opt for longer leases.
“This will lock you into a con-
sistent rate of rental hike and
prevent unforeseen increases,”
says Santhosh Kumar.

Garg recommends24- to 36-
month leases insteadof theus-
ual 11months. “A longer agre-

ementprovidespredictability to
the landlordandsecuresbetter
terms for the tenant,”he says.
Rightlocation:Mishra advises
lookingbeyondbusinesshubs
to emergingneighbourhoods.
Garg suggests areaswith
improving infrastructure and
connectivity. “Use commute
timecalculators andcheckout
access topublic transport. Find
a sweet spot betweencost and
convenience,” he says.
Negotiate:Tenants should
present rental data in compa-
rablehousingnearby. They
should alsohighlight their
strongpaymenthistory. “If the
landlord sees youas a reliable,
long-term tenant, theymay
prefer amodest rent increase
over the cost andhassle of find-
ing someonenew,” saysGarg.

SanthoshKumar advises of-
fering a fewmonths of advance
rent to negotiate better terms.

Otheroptions:Mishra
suggests sharing aunitwith a
roommate or downsizing to a
smaller apartment.Garg rec-
ommendsusing apps that offer
price comparisons andzero
brokerage.

Mistakestoavoid
Research market rates before
committing. “Withoutknowing
what similar properties cost,
you could end up overpaying,”
saysMishra.

Avoidoverstretchingyour
budget. “Always ensure that
lease termsare clearlywritten
in the agreement, including
rent escalation clauses and
noticeperiods,” addsMishra.

Tenants should also avoid
last-minute lease renewals,
which can limit options and
driveup costs.
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Sohowtoreactivateit?
l Step1:LogintotheeNPS
Portal—https://enps.nsdl
.com—usingPRAN
(PermanentRetirement
AccountNumber).
l Step2:Reactivationfee
is~100.Somaketherequ-
iredpayment,alongwith
the~1000,whichisthe

currentyear’scontribut-
ion.Theportalwill
provideapayment
receiptinstantly.
l Step3:Account
Reactivated:Withinfive
workingdays,youwill
receiveaconfirmation
emailstatinghisaccount
hasbeenreactivated.

Whatyoushouldknow?
l Minimumcontribution
iskey:Alwayscontributeat
least~1,000ayeartokeep
yourNPSaccountactive.
l Trackdeadlines:Setting
upcalendarremindersor
auto-debitsfromyour
bankcansaveyoufrom
freezingissues.

Whathappenswhenyoumissmakingtheminimum
annualcontributiontoyourNationalPensionSystem
(NPS)account?AccordingtotheNPSrules,your
accountwillbemarked‘inactiveorfrozen’ifyoudon’t
deposittheminimum~1,000inanyfinancialyear.“You
loseaccesstothemostbasicfeatures.Nonewcontri-
butions,nochangestoyourfundmanagerorinvest-
mentplan,nonomineeupdatesandnowithdrawals.It’s
yourretirementmoney,butit’soutofyourhandsuntil
youreactivateit,”saysAakarRastogiofValueResearch.

MissedNPScontribution?Unfreezeyouraccountwiththesesteps

Read full reporthere:mybs.in/2emLp9r COMPILED BY SUNAINAA CHADHA

Researcharea rentals,
opt for longer lease to
securebetter terms

RAPIDLY RISING RENTS

RAPID ESCALATION
City Average monthly rental (~)* Y-o-Y increase (%)
Chennai 52,642 45
Hyderabad 46,370 19
Noida 37,777 18
Bengaluru 51,975 15
Pune 36,494 15
New Delhi 61,491 11
Gurgaon 64,951 10
Mumbai 1,14,235 10
*In March 2025 Source: Magicbricks

E-Auction Sale Notice of 15 Days for Sale of Immovable Asset(s) under the Securitisation and Reconstruction of
Financial Assets and Enforcement of Security Interest Act, 2002 read with provision to rule 8 and 9 of the Security
Interest (Enforcement) Rules, 2002.
Notice is hereby given to the public in general and to the borrowers/guarantors/mortgagors in particular, that the under mentioned
property mortgaged to Motilal Oswal Home Finance Limited (Earlier Known as Aspire Home Finance Corporation limited ) will
be sold on “As is where is”, “As is what is”, and “Whatever there is”, by way of “online e-auction” for recovery of dues and further
interest, charges and costs etc. as detailed below in terms of the provisions of SARFAESI Act read with Rules 8 & 9 of Security
Interest (Enforcement) Rules, 2002) through website motilaloswalhf.com”as per the details given below :
Date and time of E-Auction Date: Date: 21-05-2025 11:30 Am to 02:00 Pm

(with unlimited extensions of 5 minute each)
Last date of EMD
Deposit:20-05-2025

Borrower(s)/Guarantor(s) /
Loan Account

Demand Notice
Date and Amount

Description of the
Immovable property

Reserve Price, EMD / Last
date of EMD

LAN: LXTRI00317-180055622
Branch: Trichy
Borrower: Deepan . Kanniyan
Co-Borrower: Meenatchi
Kanniyan

20-04-2021 For Rs:
911270/- (Rupees Nine
Lac Eleven Thousand
Two Hundred Seventy

Only)

New S F No - 60/6, Perarasi
Street, Mannarkudi Villlage,
Kattumannarkoil Taluk,
Cuddalore District, Tamil Nadu
- 608301

Reserve Price: Rs.700000/-
(Rupees Seven Lakh Only)
EMD: Rs. 70000/- (Rupees
Seventy Thousand Only)

Terms and Conditions of E- Auction: 1.The Auction is conducted as per the further Terms and Conditions of the Bid document and
as per the procedure set out therein. Bidders may visit to the Web Portal : https://www.auctionbazaar.com/ of our e-Auction Service
Provider,M/s. ARCAEMART PRIVATE LIMITED for bidding information & support, the details of the secured asset put up for e-Auction
and the Bid Form which will be submitted online. The interested buyers may go through the auction terms & conditions and process
on the same portal and may contact to Rajasekaran K 7045501738 & Jenarthanan Mp 9324961310 details available in the above
mentioned Web Portal and may contact their Centralised Help Desk: + 91 83709 69696, E-mail ID: contact@auctionbazaar.com.

Sd/-, Authorised Officer,Motilal Oswal Home Finance Limited
(Earlier Known as Aspire Home Finance Corporation limited)

Place : Tamil Nadu
Date : 29.04.2025

PUBLIC NOTICE FOR
E-AUCTION CUM

SALE

Motilal Oswal Home Finance Limited
Regd. Office: Motilal Oswal Tower, Rahimtullah Sayani Road,Opp. Parel ST Depot,

Prabhadevi, Mumbai - 400 025, CS : 8291889898
Website: www.motilaloswalhf.com, Email: hfquery@motilaloswal.com


